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Calendar
October 21, 22, Liz Moore &
Associates Company Retreat
October 27, 4:00 to 6:00 p.m. Brian
will be presenting Agent Feud at
VPAR for members. 2 hours
approved CE, miscellaneous topics.
VPAR headquarters.

Brian, what is the difference between special and
general warranty, and should my buyers be worried?
If you are a buyer’s agent
protect
your
buyer
by
recommending (insisting really)
that he purchase an enhanced
owner’s title policy.
I would
question why a non-institutional
seller would want to convey by
special warranty and that ought
to raise a red flag.

A general warranty seller
warrants
(promises
or
guarantees) that he holds clear
title to the property and has a
right to sell it. This warranty
covers (all) problems created
back in the chain of title. A
special warranty seller, however,
basically only promises or
guarantees that he has not created
Never accept a deal where
a title problem. Obviously then
the seller strikes the clear,
general warranty is better than
marketable and insurable title
special warranty.
language of the contract, and I
If you are a listing agent would prefer that you let me
there is no need to strike the review any contracts where the
boilerplate
REIN
language mechanic’s lien or seller affidavit
unless you represent a fiduciary language is struck.
(executor, trustee, etc.) or
perhaps an institutional seller.

Feel free to contact me if you
have questions or concerns.

October 29, Noon, Lytle Law Lunch
& Learn on Divorce. Primarily for
the Lytle group, all are welcome to
attend, including your clients,
referrals, etc. NN training room.

Thought of the day
It is not the critic who counts; not the man who
points out how the strong man stumbles, or where
the doer of deeds could have done them better. The
credit belongs to the man who is actually in the
arena, whose face in marred by dust and sweat and
blood; who strives valiantly; who errs, who comes
short again and again, because there is no effort
without error and shortcoming; but who does
actually strive to do the deeds; who knows great
enthusiasms, the great devotions; who spends
himself in a worthy cause; who at the best knows in
the end the triumph of high achievement, and who at
the worst, if he fails, at least fails while daring
greatly, so that his place shall never be with those
cold and timid souls who neither know victory nor
defeat..
Theodore Roosevelt

It Depends
random thoughts, observations, and more …

No smiley: I’ve noticed more than a few
agents do not have a VREB-compliant
signature set up on their Treo/Blackberry. As
a reminder, each message must contain the
required disclosure. Riddle me this: If loan
officers don’t think title insurance is a good
buy for buyers, why is it they require it for
the bank? Apologies to Williamsburg: I have
www.lytlelaw.com
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appropriated Ms. Jamie Varano from Lytle
Title to become my secretary and legal
assistant at Lytle Law. Rumor has it that some
of our newer agents are worried about
Wakefield’s isolation – don’t worry, there are
bathrooms less than a mile away. Read this
article by Kenneth Harney about the
rebounding real estate market. Good day.
html version, pdf version

